
F O R  R E S O U R C E  P A R T N E R S

Different front doors,
the same small business.
We are all trying to reach the same business owners, and separately we

each reach a fraction of them. SRMSDC is the connective tissue — your

program gets in front of more owners who need it, and you get the

participation data your funders require.

Partner with SRMSDC to reach more of the businesses you were built to serve.

Southern Region Micro and Small Business Development Council  ·  Serving Alabama, Arkansas, Louisiana and

Mississippi since 1973
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The business case

01 The audience is not missing. It is fragmented.

Chambers, small business resource organizations, SBDCs, CDFIs, universities, agencies and nonprofits

are all pursuing the same owners across the same four states. Each of us builds attendance from

nothing, every time. That is duplicated cost paid by every organization in the region.

02 Referral without a person attached does not survive contact.

An owner handed a URL does not follow up. An owner handed a name or a resource does. We make

introductions by name, because we already have the relationship and the trust.

03 The businesses that need you most are the hardest to reach.

78.5% of U.S. businesses have fewer than ten employees. They are not on procurement lists, not in trade

associations, and not attending conferences. Reaching them takes fifty-three years of regional

presence — exactly the asset we bring, and the one that is slowest to build.

04 Your funding depends on evidence, and evidence is the usual casualty of partnership.

Most collaborations produce goodwill and no data. We document participation, referrals and outcomes

in a form your board and your funders will accept.

05 Nobody has to give anything up.

We do not duplicate what you already do well. Where your program is the better answer, we send the

business to you. That is the arrangement.
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What you actually get

→ Reach across Alabama, Arkansas, Louisiana and Mississippi, into a network of more than a

thousand businesses.

→ Two-way referrals — by name, to a person, not to a listing.

→ An audience already assembled — bring your workshop, clinic or capital session to our events

instead of building attendance from zero.

→ Reporting you can submit — participation, referrals and outcomes, documented.

→ No duplication — we complement your programming rather than competing for the same attention.

T H E  A S K

Tell us who you serve.

Tell us what you wish more businesses knew about. We will map it against where owners in the

network keep getting stuck, and find the overlap. Most partnerships start with exactly one gap.

What you are probably thinking

“We already partner with a lot of organizations.”

Most partnerships are a logo exchange. This one has a referral path and a reporting output. If neither materializes

in six months, it has not worked, and we should both say so.

“Are you going to compete with us for funding?”

No. Where your program is the right answer, our job is to get the business to you. A referral that produces an

outcome you can report is worth more to us than the same business sitting in our pipeline.
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